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TO KNOW  CHRIST AND TO MAKE HIM KNOW N ®

PARTNERSHIP

Recom m endat ions Ask: An  add it ional w ay peop le can  partner w ith  you is by connect ing  
you to others! You already told  them  you w ould  talk about  th is in  your forecast ing  
statem ent .

Recom m en dat ions Ask

TRANSITION SENTENCE
There is one m ore sign if ican t  w ay you can partner w ith  m e.

TIP: It is im portant to express to the potentia l m inistry partner that connecting you to 
others is a  significant way they can partner with your m inistry.

EXPLAIN THE NEED
You 've already cast  vision  for w hy you need f inancial partnersh ip. Now  cast  vision  for w hy 
recom m endat ions are just  ask im portan t .

I am  conf iden t  that  God has called  m e to th is m in ist ry, bu t  I 
don 't  know  enough peop le to get  fu lly funded. I know  God w ill 
raise up  peop le in  m y ow n circle w ho can support  th is m in ist ry, 
bu t  I'm  also p raying  He w ill raise up  peop le in  the larger body of 

Christ .

®
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THE MOST IMPORTANT QUESTION

You w ill com e back to th is quest ion  to as the poten t ial m in ist ry partner b rainstorm s or if 
t hey express hesitat ions. Mem orize it !

Tip: We are not asking them  to m ake giving decisions for their friends. They cannot do 
that. We are asking them  to think of people who would be encouraged to hear the story 
you just shared with them !

Help  the poten t ial m in ist ry partner b rainstorm  d ifferen t  aud iences. If you ask, "W ho do 
you know ?" the m ind  goes b lank. But  if you ask, "W ho is in  your sm all g roup  f rom  
church?" the quest ion  has been narrow ed dow n, and  it  is easier to th ink of those peop le.

Can you th ink of 3-5 peop le __________________ w ho w ould  be 

encouraged to hear m y story?

(specif ic aud ience)

Brainstorm  Specific Audiences
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GETTING CONNECTED

It  is best  if t he poten t ial m in ist ry partner let s the recom m endat ion  know  you w ill be 
calling . Usually they do th is th rough send ing  a text . 

It  helps w hen peop le know  I w ill be calling  them . Most  peop le send a 

text  or em ail let t ing  them  know  w ho I am  and that  I'll be con tact ing  

them  soon. May I send you a sam ple text  that  you can send to those 

you w ill connect  m e w ith?

TEXT

My f riend , ______________, w orks w ith  The Navigators at  

_________________. Like m any m ission  organ izat ions, Navigator staff 

m ust  develop  a team  of p rayer and  f inancial m in ist ry partners to 

support  their m in ist ry. ______________ is curren t ly bu ild ing  their team , 

and  I t hought  you w ou ld  be encouraged to hear about  their m in ist ry. I 

suggested  they con tact  you. They w ill be reach ing  out  th is w eek.

(your nam e)

(your nam e)

(m in ist ry locat ion)

Keep th is m essage on  your phone and send it  to your poten t ial m in ist ry partner at  th is 
poin t  in  the m eet ing . If t hey'd  rather em ail t he recom m endat ions, use the sam e m essage 
but  send it  via em ail instead . 

TRANSITION
Thank you again  for help ing  m e in  a sign if ican t  w ay by connect ing  m e 

to others.
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LOGISTICS

Record  in form at ion  of recom m endat ions in  a sim p le, sp iral-bound notebook. Use a new  
page for each  poten t ial m in ist ry partner you m eet  w ith . Form at  your notebook like th is:

(POTENTIAL MINISTRY PARTNER'S NAME)

NAME                                     RELATIONSHIP                            PHONE NUMBER                                  CITY

1

2

3

4

5

6

7

8

9

10

Tip: You can write down the inform ation the potentia l m inistry partner provides or have 
them  write it in your notebook them selves while they bra instorm . Many people find the 
second option preferable especia lly for the sake of spelling nam es correctly. 
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Recom m endat ions Hesitat ions: Usually w hen peop le hesitate to connect  you to others, 
they've m isunderstood  of w hat  you are asking . Alm ost  all hesitat ions fall in to one of f ive 
categories. Graciously address the hesitat ion , aff irm  and ask again . 

Recom m en dat ions Hesit at ions

1. "I need  som e t im e to t h ink  about  t h is." OR  "I'd  like to t h ink  about  it  and  
get  back to you  later w it h  nam es."

Typica lly this response m eans you asked too genera lly and m ay not have suggested 
specific groups of people. Lead the process by suggesting specific audiences from  the 
start. People respond like this to buy som e tim e because they are uncom fortable or 
because they do not want to appear unhelpful when they cannot im m ediately think of 
nam es.

Response: Sure, I can  understand  that . I know  it  can  be challeng ing  to th ink 
of peop le off t he top  of your head. Som et im es it  helps to th ink of g roups of 
peop le. Are there 3-5 peop le in  your sm all g roup  that  w ou ld  be encouraged 

to hear m y story?

2. "You already know  everyone t hat  I know ."

This is usually the response when you attend the sam e church. This is not an accurate 
sta tem ent. Help them  bra instorm  audiences or people they could connect you outside of 
the group you a lready have in com m on. 

Response: You 're righ t . We do know  a lot  of the sam e peop le. Now  that  I 
t h ink of it , I don 't  believe I've ever m et  your fam ily before. Are there 3-5 

peop le in  your fam ily that  w ou ld  be encouraged to hear m y story?
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3. "I'd  p refer to t alk  to t he peop le f irst  before g iving  ou t  t heir nam es." OR 
"I'm  not  com fort ab le g iving  ou t  nam es."

Som e people are not com fortable suggesting nam es of their friends. That is okay. 
Determ ine what they are com fortable with. See if you can provide a  solution.

Response: Sure, I can  understand  that . Would  you be com fortab le if you 
w ere to talk w ith  them  f irst? (red irect  them  back to the text  that  they can  

send and assure them  you w ill w ait  un t il t hey have reached out  to their 
f riends f irst . 

4 . "I can 't  t h ink  of anyone off t he top  of  m y head ."

Sim ilar to hesita tion # 1, people are uncom fortable with silence and do not want to 
appear unhelpful when they can't im m ediately think of nam es. Help them  bra instorm .

Response: I know  it  is hard  to th ink of peop le off t he top  of your head. Other 
peop le have found it  help fu l to look th rough their cell phone contacts. 

Would  you like to t ry that?

5. "My f riends don 't  have m uch  m oney."

Som e people filter the nam es they can think of through the question, "W ho do I know 
who can afford to give?" As m entioned earlier, you are asking if they know anyone who 
would be encouraged to hear your story. You are not asking people to qualify their 
friends in this way. People cannot m ake giving decision for their friends, so it is 
im portant to re-clarify what you are actually asking.

Response: I've found that  even w hen peop le are not  in  a posit ion  to g ive, 
they are encouraged to hear w hat  God is doing . I'd  st ill like to m eet  w ith  
them . Can you th ink of 3-5 peop le w ho w ould  be encouraged to hear m y 

story?
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