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You m ay know  a few  support -raising  techn iques or a coup le of 

buzzw ords - and  they m ay even w ork. But  that  doesn 't  m ean 

you 're doing  b ib lical fundraising . Just  as effect ive evangelism  is 

m ore than t ricky quest ions and n ifty illust rat ions, so is b ib lical 

support -raising  m ore than cliches, like "Give un t il it  hurt s" or 

"I'm  raising  f riends, not  funds."

Many salespeop le going  in to m in ist ry say, "Support -raising  w ill 

be easy for m e because I'm  good at  sales." But  they have the 

sam e st rugg les as others. Sales and  support -raising  are not  

t he sam e.

Before you step  in to one m ore living  room  or church  m eet ing  

hall, check your at t it udes. There are 10 crucial at t it udes (or 

values) w e m ust  b ring  in to our support -raising  w e if  in tend  

to be b ib lical. Check to see w h ich  ones are yours already and 

w h ich  you need to shore up.

The follow ing  at t it ude sum m aries are adapted  by perm ission  f rom  Funding Your 
Ministry W hether You're Gifted or Not by Scot t  Morton , © 2007, pub lished by 

Daw son Med ia (w w w.navpress.com ).
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Be clear and  convinced about  b ib lical g iving  and  receiving . Bib lical 

g iving  m eans a m in ist ry partner g ives to God - vert ically. Since m in ist ry 

partners g ive to God, m issionaries receive f rom  God - vert ically.

If you view  m in ist ry partners as your source of fund ing , you have a 

horizon tal view. That 's m erely w orld ly charity. Furtherm ore, you 

alternately m ay fell deserving  or undeserving  on  m in ist ry partner g ift s. 

Are you t rying  to earn  incom e f rom  your m in ist ry partners? Th is 

p roduces p ride or resentm ent  depend ing  on  their response. Are you 

dependent  on  hum an effort  or slick let ters and  presentat ions? Or are 

you dependent  on  the Lord , looking  to Him  as the source of your 

fund ing ?

Key Verses

10 ESSENTIAL ATTITUDES
#1: God is the source

Min ist ry of Partner Developm ent
m pd@navigators.org
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- Num bers 18:24

- 1 Chron icles 29:12

- Ph ilipp ians 4:18,10

- 2 Corin th ians 8:3-5

Gracious God

Gratefu l 
Navigator

Generous 
Friend
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We shou ld  p ray about  our f inancial support  every day. Ask the Lord  

specif ically to supp ly our needs. Jesus taught  us to p ray, "Give us th is 

day our daily b read" (Mt . 6:11). Th is at t it ude of hum ble t rust  in  God keeps 

our focus on  Him  and His p rovision , not  our effort s. It  also rem inds us 

that  on ly God can m ove the heart  of a p rospect ive m in ist ry partner to 

g ive. Thanksg iving  to God and g ratefu lness to our m in ist ry partners are 

evidences of p rayerfu l dependence.

Key Verses

"From  beginning to end, fundra ising as m inistry is grounded in prayer 
and undertaken in gratitude."

- Henri Nouw en, The Spiritua lity of Fundra ising, p . 33

10 ESSENTIAL ATTITUDES
#2: Prayer dem onst rates dependence on God as the source
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- Mat thew  6:11, 7:7-11

- Psalm  55:1, 86:6

- Luke 18:1

- Ph ilipp ians 4:6,7
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Clearly def ine your job  and  God 's role in  fund ing  your m in ist ry. Yes, 

there is w ork you need to do: m aking  calls, set t ing  appoin tm ents, 

w rit ing  thank-you notes, keep ing  up  to date on  contact  in form at ion , 

send ing  new slet ters. Do these tasks w ith  faith  and  p rofessionalism .

How ever, w hen you t ry to do God 's job  in  fundraising , you w ill be 

f rust rated . He is the One w ho brings f riends and acquain tances across 

your path , w ho g ives you courage and g race to ask a skep t ical f riend  to 

g ive, w ho rew ards your faith  w ith  "m anna." W ho can turn  a heart  to 

g ive, to becom e in terested  and invested  in  the Great  Com m ission  and 

your part icu lar part  in  it  except  Alm igh ty God?! Leave these cares to the 

p rovident ial lead ing  and w ork of the One w ho is com m it ted  to p rovide 

for you.

Key Verses

"God's 'm iraculous' provision com es when He does His part and you do 
yours."

- Scot t  Morton , Funding Your Ministry, p . 18

- Deuteronom y 8:16

- Mat thew  6:11

- Mat thew  6:31-34

God 's Job :

Surround ing  m e 
provident ially w ith  

f riends and fam ily and  
b ring ing  "acquain tances" 

across m y path

Provident ially gu id ing  
f riends, fam ily, and  

acquain tances to m ake a 
stew ardsh ip  decision  to 

support  m e

My Job :

Invit ing  f riends, fam ily, 
and  acquain tances to 
join  m e f inancially in  

m in ist ry

Thanking , in form ing , and  
m in istering  to partners 
about  m in ist ry p rog ress
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#4: The Bib le is the standard  for support -raising  pract ices
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Flag ran t  abuses of fundraising  p rincip les exist  today in  m any 

organ izat ions, includ ing  m in ist ries. Our task is not  sim p ly to aise our 

support  bu t  to do it  in  a b ib lical, God-honoring  m anner because w e 

represent  the King . We m ust  not  allow  m an ipu lat ion  to en ter our 

support -raising  appeals. Be honest  w ith  your m in ist ry partners about  

your goals, and  honor God in  the w ay you p resent  your appeal.

We all com e in to the support -raising  p rocess w ith  fam ily values, 

op in ions, and  personal convict ions concern ing  m oney. Studying  w hat  

the Bib le says about  m oney or raising  f inancial support  ensures a 

sound b ib lical base to help  you evaluate support -raising  p ract ices f rom  

God 's perspect ive.

Key Verses

"Just because a  fundra ising tactic works doesn't m ake it right."

- Rod Sargent  (1923-1987), form er Director of Developm ent  and  

Com m unicat ions, The Navigators

- 2 Corin th ians 4:2

- Ezra 7:10

- 1 Corin th ians 2:4 ,5
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#5: Bib lical support -raising  is a sp iritual m in ist ry
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It 's tem pt ing  to separate life in to sacred  and secu lar act ivit ies. Bib le 

study, p rayer, con ferences, and  w orsh ip  usually qualify for "sacred" 

m in ist ry act ivit ies. Budget ing , paying  b ills, and  the d readed 

support -raising  get  relegated  to "secu lar w ork." Moses carefu lly received  

God 's detailed  inst ruct ions for the Tabernacle, then  invited  the peop le 

to g ive. And g ive they d id , in  abundance! Pau l collected  cont ribu t ions 

for the sain ts in  Jerusalem ; he also received  the personal g ift s f rom  the 

Ph ilipp ians church  w ith  g ladness, b lessing  them  for their concern  and  

generosity.

A f inancial appeal g ives peop le an  opportun ity to dem onst rate their 

concern  and  invites them  in to the "g racious w ork" of g iving .

Raising  support  also opens doors to fu rther m in ist ry. A personal appeal 

m ay take 20 m inutes, bu t  it  g ives an  en t rance in to other areas of 

relat ionsh ip, w ith  m utual encouragem ent  as the resu lt .

Key Verses

- Exodus 25:1-40, 35:21

- 2 Corin th ians 8:6-7,19

- Ph ilipp ians 4:10



810 ESSENTIAL ATTITUDES
#6: Receiving  support  is a b ib lical "righ t " but  not  a dem and
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If God is the source of all, and  p rayer dem onst rates our dependence on  

Him  for our fund ing , then  a pushy at t it ude is totally ou t  of the quest ion ! 

An  invita tion for support  leaves the resu lt s in  God 's hands and leaves 

your reputat ion  b lam eless. St rong -arm  tact ics are not  b ib lical and  do 

not  honor God or our g iving  f riends.

Key Verses

- 1 Corin th ians 9:9-15

- 1 Tim othy 5:17-18

- Exodus 36:3-6

- Deuteronom y 16:17

- Ph ilem on 14



910 ESSENTIAL ATTITUDES
#7: Expect  to raise 100% of your approved budget
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Many cu ltu res support  the m entalit y that  m issionaries are supposed to 

be poor - "That's part of their ca lling. After a ll, they are in the m inistry." 
But  there are enough resources in  God 's w orld  to fu lly supp ly your 

p rayed-over annual budget  if God has t ru ly called  you. If you don 't  

believe every dollar on  your fund ing  goal ought  to be there, you w ill not  

seriously t ry to raise it . Being  realist ic about  your household  and  

m in ist ry expenses and set t ing  goals for savings and  em ergencies are 

f irst  steps tow ard  b ib lical stew ardsh ip. Don 't  just  "get by" on  on ly 75% of 

your budget . Work at  your fund ing  goals, and  believe God for 100% and 

noth ing  less!

Key Verses

- 1 Tim othy 6:17

- Luke 10:7

- Proverbs 30:24 ,25

- Ecclesiastes 9:10
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#8: Poor talk d ishonors God
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Poor talk is a m entalit y of w ish ing  there w ere m ore m oney, usually 

expressed in  com plain ing , h in t ing , or w h in ing . These expressions, w hen 

pub licly m ade, can  be considered  m an ipu lat ive if your goal is sym pathy 

lead ing  to support . Depend on  God w ho "ow ns the cat t le on  a thousand 

h ills." Approach your m in ist ry partners w ith  honesty and  in teg rity, not  

h in t ing  at  your f inancial needs. Be g raciously d irect !

Key Verses

- Ph ilipp ians 4:11-13

- Hebrew s 13:5

- 1 Tim othy 6:6-8

- Psalm  24:3,4

- Proverbs 16:8

- Galat ians 5:26
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Though g ratefu l for the generous g ift  f rom  the Ph ilipp ians church , Pau l 

w as not  p reoccup ied  w ith  their m oney but  w ith  their sp irit ual p rog ress. 

M in ist ry partners are not  ATM's! They have needs, too. They m ust  be 

t reated  w ith  d ign ity and  respect  - not  just  so they w ill keep  g iving  but  

because they are w orthy of it  as fellow  p ilg rim s.

Listen  to the Holy Sp irit 's lead ing  as you approach prospect ive m in ist ry 

partners. Is th is a t im e for relat ionsh ip  bu ild ing  or for f inancial appeal? If 

it  is a ripe t im e for an  invitat ion , don 't  h in t ; be clear about  w hy you w ant  

to m eet , and  ask them  to consider invest ing  in  w hat  God is doing  

th rough your life.

Key Verses

- Ph ilipp ians 2:3,4 , 4 :17

- Proverbs 19:6

- Colossians 1:3

- 2 Corin th ians 9:11
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#10: Em phasize the g reatness of your vision , not  the g reatness 
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Most  peop le w ant  to g ive to a m in ist ry that  is going  som ew here. It  

doesn 't  have to be b ig  or spectacu lar or even hum anly successfu l, bu t  it  

does need to have God 's f ingerprin ts all over it . Invite peop le to g ive to 

God 's m ost  excit ing  w ork: your m in ist ry!

Before you appeal for support , ask yourself t h ree quest ions: (1) W hat  is 

m y "dazzling  vision"? (2) Am  I genu inely excited  about  it? (3) How  can I 

art icu late it  in  an  in terest ing  and  com pelling  w ay?

Use Rom ans 15:-20-24 as your m odel. Pau l's vision  w as m ot ivated  by a 

p rom ise form  God and charged w ith  passion . Your en thusiasm  for your 

m in ist ry w ill insp ire p rospect ive m in ist ry partners to w ant  to becom e 

involved  w ith  you and your vision .

Key Verses

"Asking people for m oney is giving them  the opportunity to put their 
resources at the disposal of the kingdom ."

- Henri Nouw en, The Spiritua lity of Fundra ising, p . 25

- Rom ans 1:1, 10:1, 15:20,-24

- Acts 20:18-21

- 1 Corin th ians 9:16

- Colossians 1:28,29
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Adopt ing  these 10 crucial at t it udes w ill relieve support -raising  

p ressure. Most  m issionaries w ho st rugg le em ot ionally w ith  

raising  support  do so not  because of their peop le skills or 

techn ique, but  because of unresolved  issues of at t it ude. 

Review  these at t it udes now ; check one or tw o about  w h ich  

you feel the Lord  is speaking  to you. Bring  it  to Him  in  your 

p rayer t im e for the next  few  days.

At t it udes to Check :

1. Do I consider God the source, or am  I t rying  to "solicit " 

horizon tally?

2. Do I p ray specif ically every day about  m y fund ing , or am  I count ing  

on  m y ow n effort s as revealed  by m y lack of p rayer?

3. Am  I clear and  conf iden t  about  doing  "m y job," or am  I hop ing  God 

w ill do it  for m e?

4. Is the Bib le m y standard  for fundraising  behavior, or am  I looking  

to "w hat  w orks"?

5. Do I beleive fundraising  can  be a sp irit ual m in ist ry, or do I consider 

it  a w orld ly act ivity I've got  to do?

6. Do I believe I have a "righ t " to be supported , or do I abuse m y righ t  

by being  "pushy"?

7. Do I expect  to raise 100 percent  of m y budget , or am  I m erely 

t rying  to "get  by"?

8. Do I honest ly exp lain  m y f inances, or do I "talk poor" or w h ine 

about  m oney?

9. Is m y focus on  the g ivers and  their needs, or am  I m ore in terested  

in  having  m y ow n needs m et?

10.Do I rad iate dazzling  vision  f rom  God w ith  a b ib lical p rom ise 

underlying  it , or am  I just  p resent ing  m y needs?
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